FIXIQ IS A PLATFORM THAT BRINGS TOGETHER ALL THE PLAYERS IN THE AUTOMOTIVE
SERVICE INDUSTRY INTO ONE UNIQUE ECOSYSTEM WORLDWIDE

What tasks do we solve?

For car parks, taxis, For insurance

For car owners A For car services For parts sellers .
corporate clients companies and banks

Expensive search for clients,

The difficulty of finding a car service, Expensive and difficult search for The high cost of finding customers,

Problems . . . Non-transparent search for a con- difficulty in controlling the work of e . .
the opacity of relationships, o . . —_— o , , — customers, difficulties in processing — the lack of transparency in the car
. . . tractor, high cost of order fulfilment the team, difficulty in selecting and . o .
disparate information , and controlling deliveries service market
purchasing spare parts
@ o '65‘9\ Lo
. Marketplace for car services and Auctions for car services, the Car service advertising in the mar- Integratlon with large suppliers, .
FixlQ . . . ketplace, ERP, CRM, warehouse, selection of spare parts by VIN, B2B Direct access to car owners,
spare parts, service book in the ap- —— delegation of orders, control of  — . . S : —_— . —
lication execution automation, and suppliers of goods marketplace of goods and services digitization of the car service market
P and services within the system for small sellers and car yards
All players in one platform
FixIQ combines all solutions for different market participants into one ecosystem, which allows everyone to reduce inefficient labour costs,
gain new customers or suppliers, and increase the profit of organizations. All this makes the market simple and transparent for end customers.
World market volume:
- : - The auto service automation market
+ + ; e
$830+ billion turnover in 2021 1 million+ car shops n 2021 was $25.3 billion

1 million+ suppliers of goods,

1,433+ billion vehicles :
’ services for cars and car shops

$107 billion forecast by 2030



WHAT IS FIXIQ?

Without FixQ SAAS Marketplace
Parts supplier ¢ 5 ERP .
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Mobile app services
ﬁﬁ \ % Integration Service book

Marketing

Competitors:

* Niche ERP, CRM systems are not connected to one ecosystem;
* Local marketplaces are not integrated into the CRM/ERP;

Business model
Monthly subscription, percentage of transactions.

e Universal CRM, ERP, warehouse programs are too complex and Subscriptions for Car Services, Other income:
expensive. per month: e 1-5% of transactions within
* Basic rate: $30 to $300; the B2B marketplace;
e Additional Products:  Up to 20% of the transactions
$30 to $1500; of sold goods, insurance for
« Marketplace customers: customers of car shops;

$30 to $500. » Advertising and other income.



Current status: Plan after attracting investments:

. 2 years S years
« Number of products in the ecosystem: 3 (ERP, warehouse,

marketplace), plan: 1/;

The number of
e Clients: 1100+ demo users, 80+ paid users; OO USERS 26 20 000+ SONeJoF ) 100 000+
 Check: 30-300 USD; paid users:

e Sales channels: own sales and partners;

17 products

. . . . . . . 10 broduct

gﬁ$ntgis. Ukraine, Turkey, South Africa, Mexico, Argentina, Colombia, Number of products .20.%‘8‘ 000000
e dna. in the ecosystem:

, 4444 000000

=0

Team: 30+ people \
Average check:

Oleksii Rudoi: CEO (former COO SHERP ATV). _9
G
Sergii Kovalov: CTO. -
Dmytro Motso: CSO & CMO (former SOO at Ajax Systems).

B Countries and sales channels: 10+ 20+
Andrii Stavtsev: PO (former PO at Poster). + sales department: 0000 00000
* partners: 000 0000000
* self-puchases: o 0000000000

Current investors: _ -

Vlad Shkolnyk (Co-owner of SHERP ATV, BC Forum Owner). Revenue: HH M
Serhii Samokhvalov (Co-owner of SHERP ATV). __..ﬂﬂﬂ >

$4 650 000 $90+ million
For a subscription to the marketplace

and SAAS, other products without evaluation

Looking for
4 million USD investment in product development, marketing, sales.

Contact me: Oleksii Rudoi +380 67 313 7707 ar@fixig.pro



